
Your role:
This is an external sales role with responsibility for generating new 
business opportunities and developing relationships with existing 
Installers and trade counters across South England and Wales.
You will be working closely with key trade counters and 
independent installation companies in both retail and the 
commercial market selling the REHAU brand and services. Targets 
will include selling REHAU “Connect”, developing sales via the 
REHAU “Webshop” and organising and hosting REHAU events 
including new product launches and Academy meetings whilst 
maintaining and developing existing window and doors sales 
through the REHAU network of Fabricators.

REHAU is the premium worldwide brand for polymer-based innovations and systems in construction, automotive and 
industry. From furniture to windows to aircraft, you encounter our systems every day, without noticing them. While they 
may be invisible, their benefits are always around us.  More than 20,000 employees at 170 locations worldwide apply their 
expertise and innovative capabilities to ensure the continuous growth of our independent privately-held company. REHAU is 
the place to build a career, so why not join our team and contact us today! 

Your profile: 
You will have a good standard of education, ideally to A-level or equivalent. 
You should have knowledge of the construction market in South England/
Wales, with a network of contacts in the industry. It is essential that you 
have the ability to assimilate knowledge of REHAU window products along 
with commercial acumen. You should be articulate and numerate to a high 
level and be able to communicate at all levels. It is also desirable that you 
have knowledge and previous experience of the fenestration market; and 
prior dealings with Fabricators, Contractors and Architects will be beneficial. 

Trade Sales Manager - Window Solutions
South England/Wales

Interested?  
Please send your CV to recruitment@rehau.com
 www.rehau.uk/careers


